Q: How did you start your
Entrepreneurship journey?
A: I started my first business when I was
16 years old because I was homeless. My
single mom had abandoned me, and I
needed a way to survive. But at 16, no
one wanted to hire me. So, my solution to
my situation was to start a business.

Q: Which social media outlet do
you thrive with most?
A: I love Instagram because I love being
able to share small bits of motivation and
quick business tips.

Q: Which people have had the most
influence on your growth and why?
A: Even though my mom abandoned me
at 16 years old, at a very young age (five
years old), she taught me that I was smart
enough and strong enough and could do
anything. She might not have said it, and
yes, she expected it, but looking back, I
realized how important and impactful her
belief in me was.

Q: Which books have had the most
influence on your growth and why?
A: I love books, reading, and learning, so
I've had many books that have influenced
me. Besides the Bible, one book that
changed my life was by Grant Cardone,
The 10X Rule: The Only Difference
Between Success and Failure. Although I
didn't even choose the book, a friend who
cared about my success purchased it on
my phone, and I listened to the audio
version. I don't think I would have "read" it
otherwise.

Q: Which people have had the most
influence on your growth and why?
A: Even though my mom abandoned me
at 16 years old, at a very young age

(five years old), she taught me that I was smart
enough and strong enough and could do anything.
She might not have said it, and yes, she expected
it, but looking back, I realized how important and
impactful her belief in me was.

Q: Which people have had the most
influence on your growth and why?
A: Even though my mom abandoned me at 16
years old, at a very young age (five years old), she
taught me that I was smart enough and strong
enough and could do anything. She might not have
said it, and yes, she expected it, but looking back, I
realized how important and impactful her belief in
me was.

Q: If you could go back in time and start all
over again, what would have you done
differently
A: My "mistakes" were more around "failing
forward," and I'm glad for all of them. However,
there are two things that I would have recognized
much sooner: First, to acknowledge my strength,
which I did not realize until decades later. I didn't
realize how valuable my interests, strengths,
hobbies, and childhood revolve around science,
engineering, and problem-solving, which I use to
optimize businesses in ways that many people
don't recognize or realize. The other was redefining
what a "salesperson" is. None of the "traditional"
sales training worked for me. I had to create a
whole new methodology that fit me as a modest,
soft-spoken, introvertive woman.

What are the most common objections you
get about buying your product/service?
How do you answer them?
A: I am always "too expensive," but once I
explain the benefits, the money moves from a
"cost" to a "value." For example, who wouldn't
pay $1 to get $100 in return? So, it's not about
"an objection" as much as explaining the
solution in a way that they will hear and
understand.
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3 CRUCIAL MAKE-OR-BREAK LESSONS TO
become successful
FEATU R IN G AN D I E M O N ET

1. IT’S A JOURNEY

accounting start accounting firms. But rare is
the person who ALSO knows HOW to actually
operate a business, the business of “running a
business.”That being said, it is important to
give yourself permission and realize that that
part of the business, no one ever knows
before they start. This is part of the journey as
well.

It is easy to miss, or not even realize, that your
personal journey and mindset come before the
journey of your business success. In fact, your
business success journey depends on your
growth journey as a person and business
owner first. For some, the mindset is strong
enough to start a business. But at some point,
you must continue your mindset journey to
create continued success in your life and
business.

3. TAKE SMALL ACTIONS

Being an entrepreneur or business owner is a
journey. It is never a destination. The journey is
more than just about business growth or
increasing revenue or profitability. It is a
journey of understanding, challenges,
realizations, commitments, determination,
willpower, and problem-solving.

2. PERMISSION TO NOT KNOW
EVERYTHING
So many, if not most, business owners go into
business thinking that they need to know
everything about owning a business. When
they realize that they don’t, one of three
feelings happens. They either feel
embarrassed, like a failure or very stressed. In
reality, no one will ever know everything about
owning a business. Learning will always be a
part of owning a business, especially a
successful one.
It is common and normal for people to start
businesses to do what they do.
For example, people who are good with
software development create software
development companies. People who do

Many days are already full before you even
start the day. So often, many plans, ideas, and
goals are constantly and easily postponed to
make room for “today’s” fires and immediate
to-do’s. This does not go away easily.
However, when you are in this situation, and
believe me, you will be at some point, it is very
powerful to take conscientious action. What
this means is to take at least one action
towards short-term goals and one action
towards long-term goals.
The action can be as small as writing
something on a sticky note, doing a fiveminute Google search, or sending an email.
Each time you do this, not only do you get
measurably closer to your goals, but you also
gain momentum, have an increasing feeling of
confidence for the day, and make progress in
your day before the day gets away from you.
Andie” Monet is a Business Optimization
Expert who has advised Fortune 500
companies to 1,000s of small businesses
for over 3 decades.
www.AndiesFreeGift.com
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